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Halifax—The Cradle of British North American History 


Complete Report on Conference Plans... . pages 4 to 14 











It’s 

WHO 

you know 
that counts... 


WHEN IT COMES TO REAL ESTATE INFORMATION 
AND ADVICE IN WESTERN CANADA! 


Put your problems in the hands of Boultbee, Sweet who know 
Real Estate in Western Canada. Then you will rest assured that you have a depend- 
able “on the spot’ correspondent to answer your enquiries and to give prompt 


service. 


The new Eastern Department of Boultbee, Sweet is geared to 
act as the Western office of reputable Eastern brokers and to keep them up to date 


on developments in this fast-moving area. 


As a large, experienced Real Estate House, dealing also in 
mortgages, investments, insurance and sub-divisions, Boultbee, Sweet are in an excel- 
lent position to provide the most accurate current information on all phases of the 


business. 


Why not get to know us, by writing soon? 


Eastern Department, Boultbee, Sweet 
& CO. LTD. 


555 HOWE STREET, VANCOUVER, B.C. PHONE: PAcific 7221 





The Canadian Realtor is the 
official organ of real estate in 
Canada. It is published monthly 
for the Canadian Association of 
Real Estate Boards. 
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“It is well for a man to respect his own vocation, whatever 
it is, and to think himself bound to uphold it and to claim 
for it the respect it deserves.”—Charles Dickens. 


Taking Your Wife? 


Are you taking your wife to the convention? You should 
—for a variety of reasons. Don’t worry, we aren’t suggest- 
ing she come along as a watch-dog. Her function is on a 
much higher plane than that. And we aren’t suggesting you 
take her solely to take advantage of the reduced travel fares 
or just to give her a holiday. 


Your wife is very important to your success in business— 
you don’t need us to tell you that. Real estate makes demands 
on its practitioners to a far greater extent than is true of 
most other professions. We have to work at night, on week- 
ends and holidays. Our time is at the service of our cus- 
tomers, not ourselves or our family. Most wives and families 
accept this with good grace, and realize it’s an unfortunate 
necessity. 


But how much easier it would be for all wives to accept if 
they knew more about the industry—its aims, ideals and 
day-to-day operations. You help your wife to be a better 
help-mate if you let her in on the inner secrets of your busi- 
ness. Most of us do talk over our business problems with our 
wives, but the 13th Annual Convention of the Canadian 
Association of Real Estate Boards offers a prefect opportu- 
nity for your wife to get a real picture of the inside workings 
of our organization, to meet other realtor’s wives, to gain 
a sense of participation in the excitement of a growing pro- 
fession. 


You owe it to her, and to yourself, to take her along. 


* * * " * * * * * * 
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R. A. Patterson 


As president of the Canadian Asso- 
ciation of Real Estate Boards, I take 
pleasure in extending a personal in- 
vitation to the membership to attend 
your Association’s Annual Conference 
in Halifax, September 29 to October 3. 


Your Annual Conference represents 
one of the major functions and bene- 
fits of your participation in organized 
real estate in Canada. It is at our 
annual get-together that we can dis- 
cuss and solve problems wihch con- 
front us in our day-to-day business. 

The good fellowship and many 
friends that we make on the occasion 
of our conferences are beneficial, not 
only from a business point of view, 
but towards the enrichment of our 
individual friendships and collective 
fraternity. 

The committee responsible for the 
preparation of this conference has 
worked untiringly in their efforts to 
make the 13th Annual Conference the 
biggest and best in the Association’s 
history. Elsewhere in this issue of ‘the 
Realtor you will find a complete con- 
ference program outlining in detail 
the speakers, panels and round-table 
discussions that make up your con- 
ference program. 


HK 


Our business is becoming more 
complex each day. It requires a great- 
er knowledge and understanding of 
our profession than ever before. Your 
conference is the main vehicle of dis- 
seminating this so-necessary informa- 
tion among our members. 

Once again I urge you to attend 
your Association's most important 
activity of the year—your Annual 
Conference. 

I look forward to seeing you in 
Halifax. 

R. A. Patterson, 
President—The C.A.R.E.B. 





Premier Hicks 


It is a pleasure to welcome mem- 
bers of the Canadian Association of 
Real Estate Boards to Halifax on the 
occasion of their 13th Anual General 
Meeting. 

This is the first time that this 
organization has held its anual meet- 
ing in the Maritime Provinces, and 
the people of Nova Scotia are de- 
lighted to have the oportunity of ex- 
tending to its members and their 
ladies a true Maritime hospitality. 

May your meeting be the most 
successful you have ever had and 
may you leave Nova Scotia with re- 
gret and a desire to return. May your 
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Invitation to Halifax 


stay bear out our Maritime claim 
that we like our friends to visit us. 


Henry D. Hicks, 
Premier of Nova Scotia. 





Mayor Kitz 


Greetings to the men and women 
of the biggest business in the world. 

Just like the city you come from, 
Halifax has been experiencing during 
this past decade a great expansion in 
its residential and commercial real 
estate development. We have the 
problems that you have: the pres- 
sure of zoning, the effect of a city 
laid out in the days before the auto- 
mobile, parking problems, reassess- 
ments, and civic taxation. 

I know that your discussions will 
deal with your own professional mat- 
ters, but some of these affect civic 
government too, because we are all 
aiming at the same basic target— 
the plan for a better city. When you 
get some of the issues ironed out we 
hope to turn them to our advantage. 

We think you’re a pretty important 
group to have as our guest, and we’re 
delighted and happy to have you with 
us. 

L. A. Kitz, 
Mayor of Halifax. 


» Substantial» 
U.S. funds . 
for Canadian 
Real Estate 


Agents offerings 
\, are invited 








J. Stuart Roy 


Our aim when planning this year’s 
Annual Conference program has been 
to achieve a balance and integration 
among the various facets of our pro- 
fession which will be under dis- 
cussion. We feel sure that this pro- 
gram will offer each realtor, no 
matter what his specialization, the 
opportunity to improve his know- 
ledge and broaden his experience. 

But we have not neglected the 
social aspects of our convention, 
which add so much to the enjoyment 
of the occasion. A real Maritime wel- 
come is in store for everyone attend- 
ing the Annual Conference; special 
features will include sight-seeing 
trips around the countryside of which 
we are so proud, and menus of At- 


lantic seafood to delight inland 
palates. 

On behalf of the Convention Com- 
mittee and all Maritime members of 
the C.A.R.E.B., I extend a warm wel- 
come to our fellow realtors from 
across Canada to attend our 13th 
Annual Confernce. 

J. Stuart Roy, 
Conference Chairman. 





J. A. Weber 


Dear Fellows of the Canadian In- 
stitute of Realtors: 

Convention time is rapidly rolling 
round, so please conisder this as your 
personal invitation to attend the Ist 
Annual Meeting of the Canadian In- 
stitute of Realtors which will be held 


in Halifax on Thursday, October 4, 
commencing at 9.30 a.m. 

The Annual Meeting of the C.LR. 
follows the Annual Conference of the 
Canadian Association of Real Estate 
Boards which will get underway in 
Halifax on Saturday, September 29. 
The Halifax Real Estate Board are 
going all out to put on a first-class 
convention, packed with excellent 
educational features, entertainment 
and good fellowship. I do hope you 
will be there. 

At the Annual Meeting of the Cana- 
dian Institute of Realtors, members 
will receive their personal seals and 
their membership certificates. 

This being our first Annual Meet- 
ing since we became organized, there 
will be many problems to discuss and 
many decisions to be made. For this 
reason, if for no other, it is highly 
important that you be present so as 
to give your incoming officers and 
Governing Council members the 
benefit of your advice and con- 
structive criticism. 

I shall look forward with a great 
deal of pleasure to meeting you all 
once again in Halifax at the Ist 
Annual Meeting of the Canadian In- 
stitute of Realtors. 


J. A. Weber, 
President — C.I.R. 
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The Dingle 


HALIFAX — The Cradle of 
British North American History 


Halifax has played a part in the 
affairs of many nations in peace and 
in war. It has known great joy, great 
wealth and great misery; and all 
events have added ‘their marks to the 
200-year-old fabric of this historic 
peninsula. 


Looking very appropriately like a 
spearhead, the peninsula of Halifax 
rises regularly from all sides to the 
heights of Citadel Hill, centre of the 
city and one of the main reasons for 
the creation of ‘the settlement in 
1749. From this vantage point, that 
was planned originally as a fortress 
to guard what was and still is one of 
the finest natural harbors in the 
world, you can look down upon two 
centuries of industry, peace and war. 
Yet combined with it you can see 
settings for almost every kind of 
holiday enjoyment. 


To the south, protecting the harbor 
from Atlantic gales, lies McNab’s 
Island. where one of Halifax’s leading 


privateers returned after many 
succesful raids upon Yankee shipping 
during the American War of In- 
dependence. And right off the shore 
of McNab’s you can enjoy fine salt- 
water fishing, or you may land and 
picnic on golden sands. 


Old Meets New 


Directly below, on the harbor side, 
is the business section of the city 
with modern buildings of commerce 
peering over the tops of storied 
wharves bearing centuries-old names. 
In the other direction you look to- 
ward the North-West Arm where 
quiet waters flow between wooded 
hills, secluded bathing spots and 
aquatic club houses. Here you could 
imagine yourself miles from a city 
that is only minutes away. 


Conceived as the main military and 
naval base for British North Ameri- 
ca, Halifax was founded in 1749 by a 
group of about 3,000 civilians and 


servicemen led by Col. the Hon, Ed- 
ward Cornwallis. 


Original plans were for a sizeable 
town of 50 streets, but unfortunately 
most of the civilians preferred to con- 
sume His Majesty’s rations than to 
build the new fortress. So work went 
slowly until, during the first winter 
ashore, disease wiped out the vast 
majority of the loafers. Their places 
were soon taken by hardy New 
Englanders and then work went for- 
ward at a better pace. 


Centre of Intrigue 


Lavishly supported by the British 
government, Halifax speedily became 
the chief naval and miltary base in 
British North America. It played 
important roles in the Seven Years 
War with France, the War of Ameri- 
can Independence, the War of 1812, 
the United States Civil War—as a 
centre of intrigue for emissaries of 
both factions, and a port of supply 
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for Southern blockade runners. In 
both World Wars its net-guarded 
harbor and Bedford Basin were the 
headquarters for hundreds of trans- 
port convoys and for examination and 
internment of suspected cargoes. 

One of the earliest public buildings 
to be completed was St. Paul’s 
Church. Opened for worship in 1750, 
it still serves congregations today 
and is the oldest Protestant church 
in Canada. Within its 200-year-old 
walls you will find the finest collec- 
tion of funeral hatchments in North 
America, as well as much fine old 
silver and many tablets and vaults 
of noted men of the early days of 
Halifax. 


Feared Washington 


On the other side of the Bluenose 
vs. Yankee ledger, the visitor can go 
out to Fort Needham in the north 
end of the city. This hill was hastily 
fortified in the 1770’s from fear of 
an attack by the victorious forces of 
General George Washington. Many 
Loyalists from New England fled 
here at that time, some settling, their 
families remaining to this day. 
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The old Town Clock, still operating 
on the slopes of the Citadel, was a 
gift from Edward, Duke of Kent, 
father of Queen Victoria. The story 
of his years in Halifax as Com- 
mander-in-Chief and his schemes and 
adventures are still talked of today. 


Aaron Burr Visited 


Earlier than the Town Clock is 
the handsome Georgian Government 
House, which is built from materials 
representing almost every section of 
the Maritimes. 


Of the many visitors to this build- 
ing, perhaps none was more notorious 
than Aaron Burr, former vice-presi- 
dent of the United States, who killed 
Alexander Hamilton in a duel and 
came to Halifax in 1808 with a 
scheme for the governor of Nova 
Scotia to seize Florida and other 
Spanish possessions on the borders of 
the American Republic. 


Another Georgian masterpiece open 
to the public is Province House on 
Hollis Street—considered by many as 
the finest example of this architec- 
tural style on the North American 
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The famed star-shaped Citadel at Halifax, ancient guardian of the city. Here is housed the 
Maritime Museum, containing ancient documents, uniforms and models which tell the story of 
Halifax's 200-year history. 


Looking southward from Fort 
Needham one sees the narrow East- 
ern Passage between the Dartmouth 
side of the mainland and McNab’s 
Island. It was ‘through here on a 
summer night in 1864 that the Con- 
federate raider “Tallahassee” slipped 
past a cordon of Union cruisers which 
were waiting to take their revenge 
for the Confederate’s audacious 
“closing” of the port of New York. 


But while international events have 
left their mark upon this storied 
city, its own domestic history has 
been just as colorful. 
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continent. Chief attraction is the 
Throne Room where, besides Royal 
portraits, can be seen the very table 
about which Cornwallis gathered his 
first Council in 1749. 


Maritime Museum 

In addition to the history-filled 
buildings scattered throughout the 
city, the visitor will be well-rewarded 
by spending an afternoon in the 
Maritime Museum located within the 
walls of the star-shaped Citadel. 
Here models, ancient documents and 
uniforms in abundance give ample 


proof of the multitude of events 
crowded into the 200 years of civi- 
lization this peninsula has known. 


Few cities of its size can match 
Halifax for the variety of its scenery 
and the extent of its amenities. There 
is perhaps no part of the city more 
delightful and more worthy of a 
visit than the beautiful North West 
Arm, only a few minutes away from 
the centre of ‘town. Near here are the 
Dingle, a whimsical name given to 
the quaint and charming beach, pic- 
nic and boating area. Further on are 
the picturesque granite fishing vil- 
lages of Purcell’s Cove, Herring Cove, 
Portuguese Cove and Ketch Harbor. 
Peggy’s Cove is famed for its surf- 
drenched headlands, fishing cottages 
and magnificent marine views. 


Ideal Site 

Though constructive work is the 
specific purpose of any convention, a 
beautiful and interesting locale adds 
greatly to one’s enjoyment of the 
occasion. Without doubt Halifax has 
been an ideal choice as the site of our 
13th Annual Convention, from both 
points of view. Its great historic in- 
terest and natural beauty augur well 
for a convention which should be the 
best in the history of the Canadian 
Association of Real Estatte Boards. 
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A Few Good Reasons Why 
You Should Attend Your Conference... 





EVERYBovy's GOING To THE 
CARES (3™ ANNUAL CONFERENCE 


HALIFAX, N. S. 


It’s fashionable in some quarters 
these days to dismiss conventions as 
mere excuses for domesticated busi- 
nessmen 'to get away for a few days 
to live it up. The general public, 
secretly impressed with the big- 
business aura surrounding conven- 
tions, enjoys this attitude and will 
probably cling to it for some time to 
come. 


Possibly conventioneers themselves 
have contributed to this impression, 
for there’s little doubt that some 
groups do have conventions for this 
tacit purpose. 


Times Are Changing 


But let’s face it — times are 
changing, and conventions are chang- 
ing with them. The real “working” 
convention is the rule today, rather 
than the exception. Business pres- 
sures are heavy, and few businessmen 
have the time and energy to attend 
out-of-town conventions without the 
prospect of real gain from them. If 
they’re going to have a vacation they 
prefer to take it, free of business, 
with their families. 


How then do we explain ‘the fact 
that conventions across the continent 
are growing in number and attend- 
ance? Because conventions are profi- 
table, they do freshen the business- 
man’s outlook, improve his knowledge 
in a most practical way, and provide 
valuable and helpful contacts. Most 
important of all to such a group as 
the C.A.R.E.B., they are the main 
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means by which an association is 
consolidated. 


That realtors across Canada ap- 
preciate and know this is proven by 
the good atendance and full partici- 
pation which ‘takes place at ail 
C.A.R.E.B. and regional Association 
conferences and conventions. 


Real estate is a service business. 
No one of us can say we have a 
better product than our competitor, 
more trade secrets, more effective 
tools of operation than our fellow 
realtors—because we’re all doing the 
same job with the same tools. Thus 
we must congregate and exchange 
ideas, viewpoints, methods and _ in- 
formation if we are to remain dyna- 
mic individually. And individual dyna- 
mism in the real estate business is 
difficult to sustain without collective 
dynamism throughout the Associa- 
tion. 


Aim is Professionalization 


For many years Canadian realtors 
have recognized their real need to 
achieve a professional status. This is 
not a matter of simple ego or a desire 
to flaunt letters after one’s name. It 
stems partly from a pride in ones 
livelihood, a conviction that the real- 
tor has a genuine contribution to 
make to the public welfare. But 
basically—we can admit this without 
any shame—it’s because we know 
that our industry can’t grow without 
public acceptance. If it doesn’t grow 
we don’t prosper individually. And 


we all want to make money. Pro- 
fessionalization is the only thing 
which will dispel the idea some parts 
of the public have towards real 
estate salesmen as the boys with the 
carnival pitch, out to make a buck 
any way they can. Public opinions die 
hard, but they fall faster when a 
business group becomes known as a 
reputable, professional association. 
And we can’t achieve professional 
status without corporate effort- 
through our Canadian Association of 
Real Estate Boards. 


And how does the C.A.R.E.B. derive 
its strength and build professionaliza- 
tion? Through the efforts of indivi- 
dual members, attending their con- 
ferences and conventions. 


Immediate Value 


But the good resulting to the whole 
industry through conventions is not 
solely a long-term attainment. It’s 
immediate and practical, too. The 
speakers we hear, the round-table 
meetings we attend give each one of 
us new ideas, new inspiration, solu- 
tions to our pressing problems, re- 
freshed attitudes. We gain encourage- 
ment from realizing that our prob- 
lems are not unique—that other 
realtors and other Boards have them 
—and 'this fact in itself helps us take 
a positive attitude towards their 
solution. 


Conventions are fun too—let’s not 
pretend they’re not. They should be. 
We see parts of Canada we haven't 
seen before, meet people we haven't 
met before. Our wives gain an under- 
standing of our business, and thus be- 
come better help-mates. Along with 
them we enjoy the social gatherings, 
new views and news. All of this broad- 
ens our outlook, gets rid of the feeling 
that we’re in a rut and completes 
the list of reasons conventions are 
valuable, in a real and practical sense, 
both immediate and long-term. 


You owe it to yourself, your wife 
and family, your community and your 
Association to attend your 13th An- 
nual Convention in Halifax in October. 
You have everything to gain by 
atending, and much to lose by staying 
away. See you there! 





Canadian Association of Real Estate Boards 


13th Annual Conference 


Saturday, Sunday, Monday, Tuesday, Wednesday SEPT. 29th to OCT. 3rd 
NOVA SCOTIAN HOTEL, HALIFAX, NS. 


CONFERENCE REGISTRATION 


TO: Mr. Ken Ross, 
c/o Halifax-Dartmouth Real Estate Board, 
P.O. Box 65, 
Halifax, N.S. 


| plan to attend the conference, and enclose my 
cheque for $.... fz .. to cover the registration 
fee. 


Registration Fee: Brokers, Salesmen and 
Salesladies ..... ........ $45.00 
Wives and Guests................ $30.00 


Registration fee is all-inclusive: Business Sessions, Dinners 
Luncheons, Final Banquet, Receptions and Entertainment. 


Make cheque payable to: Canadian Association of Real 
Estate Boards. 


Please indicate in the space provided below, the 
exact way in which you would like your name to appear 
on your identification badge. 


YOUR NAME 


WIFE'S NAME 


Canadian Association of Real Estate Boards 


13th Annual Conference, Sept. 29 to Oct. 3 


All Convention Meetings at Nova Scotian Hotel 


Please Reserve For . 


Address 


Arrival Date 


Address .... 
Arrival Date . 


MAKE YOUR 


ass. inc. 


Time OMhi..........:.. 


PLEASE CHECK ~ TYPE OF ACCOMMODATION PREFERRED: 


RESERVATIONS 


[-] Double-Bedded Rooms (2 persons) 


(| Twin-Bedded Rooms (2 persons) 


EARLY 


] Nova Scotian Hotel 


[-] Lord Nelson Hotel 


Hotel Accommodation Limited 
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Reservations will be honored and acknowledged in the order received. 





Conference Personalities 
In Review 


Louis J. Glickman 
U.S. Real Estate Magnate \ 


Topic: "What | Look For in My Real Estate Investment" 


Mr. Glickman is an American realtor of international fame, and his message 
to Canadian realtors will be one nobody can afford to miss. Cited as the father 
of the sale-leaseback idea, his imagination and enterprise have helped change 
the face of real estate practice across the contint. The whole problem of large- 
scale investment in real estate, both from domestic and foreign sources, is 
concerning Canadian realtors more and more as time goes on, and words from 
a man of Mr. Glickman’s stature on the practical aspects of what large in- 
vestors are looking for will be of very real value. His presence alone at our 
convention will prove an inspiration to us all. 





Vincent Rother 
Architect and Town Planner 


Topic: "Town Planning" 


Mr. Rother is one of Canada’s foremost town planners, having studied and 
practiced extensively in England, the U.S. and Canada. His firm, Rother/Bland/ 
Trudeau, have carried out planning projects at Deep River for Atomic Energy 
of Canada Ltd., and other Canadian centres, act as planning consultants to 
CMHC and to the United Nations Organization. The rapid expansion of all 
Canadian cities and most of our smaller centres has given rise to a host of 
problems, and community planning on a long-term basis may prove our only 
salvation from these difficulties. Mr. Rother is one of the best qualified men in 
Canada to inform us on the subject. 





G. Clarence Elliott 
Mortgage & Real Estate Director, Great-West Life Assurance Company 


Topic: "Why is Money Tight?" 


The shortage of mortgage money, and credit difficulties in general, are cause 
of much concern today, and of immediate interest to all realtors. Mr. Elliott, 
in his capacity as director of mortgage and real estate investment for a leading ~ 
insurance company, will have a message of timely relevance for all of us. He 
is a past president of the Appraisal Institute of Canada and of the Mortgage 
loans Association of Manitoba. He is a member of C.A.R.E.B., and vice-chair- 
man of the research committee of the Mortgage Association of America. 





D. Leo Dolan 


Director—Canadian Government Travel Bureau 


Topic: "Know Canada Better" 


Mr. Dolan might well be called the father of the Canadian tourist industry. 
As the chief organizer and director since its foundation of the Canadian Govern- 
ment Travel Bureau, it is under his aegis that Canadians have become aware 
of the tremendous importance of tourism to our national economy; also under 
his direction, visitors from all over the world have received help, direction and 
vastly improved services—all of which encourage them to come back. Mr. Dolan 
is active in many international tourist associations, and has guided many 
regional tourist associations in improving their organizations. His message will 
be of great interest and importance to realtors. 
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R. A. Davis, M.A.I, A,U.A. Pree: 
Appraisal Expert 


Chairman: Appraisal Round Table 


Mr. Davis is one of the most expert and best-informed appraisers in Canada. 
Appraisal practice has completely outgrown the casual aspect it had in earlier 
years of Canadian expansion, and today is a specialized field requiring a truly 
professional approach. It is a field in which all realtors must become increasing- 
ly proficient, and there could be no more expert mentor to head the Appraisal 
Round Table than Mr. Davis. He completed the A.I.R.E.A. real estate appraisal 
course at M.I.T. in 1951, is past president of Brantford Realtors Association 
and director of the Hamilton Chapter of the Appraisal Institute of Canada. 





Harrison L. Todd 
New Jersey Realtor and Sales Expert 


Topic: “TNT—Today, Not Tomorrow" 


Mr. Todd’s enthusiasm for his topic, and his intensely practical approach to 
it, have been noted by many realtors in Canada, but for the first time members 
of the C.A.R.E.B. will be able to hear him at their national convention. Mr. 
Todd is an extremely dynamic speaker, with significant messages for all 
realtors whose selling methods need a shot in the arm. He covers a wide range 
of related subjects, including advertising and the importance of understanding 
the psychology of our customers. Mr. Todd travels widely throughout the U.S. 
and Canada, speaking at sales clinics and conventions, but in spite of this he is 
active in his local real estate and appraisal associations and operates his own 
real estate firm. 





Parick J. Harvey 
O.A.R.E.B. & C.A.R.E.B. Executive, and Brantford Realtor 


Topic: "The Suspect—The Prospect—The Sale" 


Mr. Harvey is one of Canada’s most active and best known realtors, having 
been on the executives of O.A.R.E.B., C.I.R. and C.A.R.E.B. for many 
years. He is past chairman of the Brantford and Suburban Planing Board, 
past president of the Brantford Community Council and past director of the 
Brantford Board of Trade. Mr. Harvey has tremendous experience and training 
in all aspects of real estate operation, and through his firm in Brantford has 
been very successful in subdivision and project building in the city’s area. Seven 
new subdivisions are to his credit in recent years. His talk will trace, step by 
step, 'the practical aproach to obtaining and selling the prospect, a subject on 
which he is certainly authoritative. 





E. N. Rhodes 
Ottawa Realtor 


Topic: "Ways of Building a Real Estate Business" 


Mr. Rhodes is partner in one of the Capital City’s most diversified and 
successful real estate firms. It is well known as a property management organi- 
zation and acts as mortgage loan correspondent for the Investment Syndicate 
of Canada—all this in addition to regular activity in residential and com- 
mercial property selling and appraisal. The firm recently opened their new 
offices in Ottawa (see the June Realtor). Mr. Rhodes established the company 
in 7939, when he had already acquired considerable experience as a real estate 
salesman. The growth of the organization in the intervening years speaks amply 
for his qualifications as a speaker on his chosen topic. 





P. A. Seagrove 
Co-op Expert and Hamilton Realtor 


Moderator: Co-op Panel 


Mr. Seagrove needs no introduction to Canadian realtors, for his evangelical 
activities on behalf of co-op are familiar to us all. His vital interest in his 
subject and his practical approach to its operation have probably contributed 
more than any other factor to the establishment of co-op in Canada. A Hamil- 
ton realtor, Mr. Seagrove spends much of his time visiting Boards across the 
country, speaking on co-op. 

Co-op has become an integral part of real estate operation, and the panel dis- 
cussion which Mr. Seagrove will moderate will be an important item on our 
conference agenda. 
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Once again, we have been able this 
year to arange for special rates for 
delegates travelling to the C.A.R.E.B. 
13th Annual Conference. The saving is 
considerable and provides one more 
encouragement to realtors to attend. 


Travel by Air 

The T.C.A. Convention Travel Ser- 
vice offers delegates a saving of 
roughly 10 per cent, on either a one- 
way or a round-trip ticket. Stop- 
overs en route are permitted, both 
coming and going, but travel may not 
commence before 15 days prior to 
the last day of the conference—in 
other words, before September 20. 


To obtain your T.C.A. Convention 
Travel Service special rate, write to 


FOREIGN FUNDS 
AVAILABLE 


Substantial capital for invest- 
ment, real estate purchases or 
lease-back transactions. Com- 


plete co-operation with agents 
anywhere in Canada. 


Write today. 


SHORTILL & HODGKINS Lrp. 
REALTORS 


2781 Yonge St. 347 Bay St. 
MA. I11i1 EM, 3-2023 
TORONTO, ONT. 








How To Get There 


the secretary of the Association, H. 
W. Follows, at 1883 Yonge St., 
Toronto. He will forward your certifi- 
cate which you must present to your 
T.C.A. office when you purchase your 
ticket. All those travelling by air 
should make their plane reservations 
immediately to be sure of having 
space. 


Travel by Train 
The Standard Certificate Plan for 
travel by rail operates as follows: 


1) Purchase a one-way regular 
first class or coach ticket to Halifax. 


2) Secure from your local ticket 
agency a “Standard Certificate 
Form’’. All ticket agents will be ad- 
vised of the C.A.R.E.B. Conference in 
Halifax and when you purchase your 
ticket simply advise the agent that 
you are attending it. 


3) Immediately upon arrival at the 
Conference present this ticket to Bill 
Follows, secretary of the Association, 
for validation. 


The benefits of the Standard Cer- 
tificate Plan being used by the 
C.A.R.E.B. for Conference delegates 
are dependent upon the number of 
people using the plan. If 50 or more 
use it, and have their certificates 
validated at the Conference, one half 





of the one-way normal first class or 
coach class fare (whichever you paid 
on the going journey) will be the 
price of the return fare ticket. 

If 49 or fewer delegates use the 
plan, then each will have to pay the 
difference between the one-way fare 
he paid to come, and the regular 
round-trip fare of the same class. 


In other words, if fewer than 50 
people use the plan, then the ones 
who do will end up paying the nor- 
mal return train fare. Therefore, we 
urge that all delegates who intend to 
travel to Halifax by train should 
make sure they ask for the Standard 
Certificate Forms from their ticket 
agents. The saving which should re- 
sult is considerable, particularly for 
those travelling a long distance, and 
it would be a pity for them not to be 
able to make this saving. 


Travel by Car 

Many delegates will doubtless wish 
to travel to 'the Conference by car, to 
take advantage of this opportunity of 
seeing the beautiful Maritime scenery 
in its autumn dress. The roads are 
good, the weather usually excellent, 
and the countryside lovely. 


Whichever way you travel, make 
sure you do travel. The important 
thing is that you do get ‘to Halifax. 


Ee 


— Conference Programs — 


C.A.R.E.B. 


SATURDAY, SEPTEMBER 29, 1956 


1:00 p.m. 


Registration Desk Opens 
Golf 


SUNDAY, SEPTEMBER 30 


9:00 a.m. 
10:00 a.m. 


12:00 noon 


Church Services 


Joint Meeting of Eastern & Western Executive Com- 
mittees 


Registration—Mezzanine Floor 


1:30 p.m. to Meeting—Directors of C.A.R.E.B. 


5:00 p.m. 
1:30 p.m. to 
5:00 p.m. 
6:30 p.m. 
8:30 p.m. 


Golf—Bus Tour 


Past Presidents’ Dinner 


Informal Reception—Ballroom 


MONDAY, OCTOBER | 


8:30 a.m. 


10:00 a.m. 


11:15 a.m. 


12:15 p.m. 


4:15 p.m. to 
5:00 p.m. 


6:00 p.m. 
7:00 p.m. 


Board Organization Session 


Moderators—MURRAY BOSLEY 
P. J. HARVEY 


Registration 


Opening Session—Ballroom 

Chairman—STUART ROY 

Call to Order—Stuart Roy, Conference Chairman 
Invocation 


Welcome to Conference—R. A. PATTERSON, Presi- 


dent, C.A.R.E.B. 


Welcome to Halifax—LEONARD KITZ, Mayor of 
Halifax 


Speaker-—HARRISON L. TODD, Camden, N.J. 
Subject—T.N.T. (To-day, Not Tomorrow) 


President's Address 
R. A. PATTERSON, President, C.A.R.E.B. 


Luncheon—Main Dining Room 
Chairman: J. S. STEVENSON 
Speaker—D. LEO DOLAN 
Subject—Know Canada Better 


Business Session—Ballroom 
Panel—Co-operative Listing 
Moderator—P. A. SEAGROVE 


Panel Members—To Be Announced 
"Canada Reports” 


Reports of Regional Vice-Presidents 


Chairman—J. S. STEVENSON, Vice-President. 
C.A.R.E.B. 

H. R. FULLERTON (B.C.) 

AUBREY EDWARDS [Alta.) 

DON KOYL (Sask.) 

ANDREW TURPIE (Man.) 

P. J. HARVEY ( Ont.) 

GEO. COUILLARD (Que.) 

JOHN E. RITCEY (N.B.) 

J. H. ROY (N.S.) 

Executive Secretary's Report—H. W. FOLLOWS 


Reception 


Dinner—Ballroom 
Speaker—To Be Announced 
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TUESDAY, OCTOBER 2 


8:30 a.m. 
8:30 a.m. 
10:00 a.m. 


10:15 a.m. 


12:15 p.m. 


2:30 p.m. 
4:30 p.m. 


4:30 p.m. 


7:00 p.m. 


WEDNESDAY, 
8:30 a.m. 
8:30 a.m. 
10:00 a.m. 


10:15 a.m. 


11:30 a.m. 


12:15 p.m. 


2:00 p.m. 


6:00 p.m. 
7:00 p.m. 


to 


to 


Registration 


Round Table Sessions 


Subject 

1) Listing—Morning Room 

2) Advertising—Salon C 

3) Appraisal—Salon A 

4) Industrial & Commercial Selling—Salon B 
5) Selling Residential Real Estate—Salon E 


Business Session—Ballroom 

Chairman—BERT KATZ 

Speaker—P. J. HARVEY 

Subject—The Suspect—The Prospect—tThe Sale 


Luncheon—Main Dining Room 
Chairman—MURRAY BOSLEY 

Speaker—L. GLICKMAN 

Subject—What | Look For In My Investments 


Business Session—Ballroom 


Chairman—R. LEMIRE 

Speaker—G. CLARENCE ELLIOTT 
Subject—Why is Money Tight? 

Report of the Resolutions Committee 
Chairman— C. A. FITZSIMMONS 
Amendment to the Constitution and By-Laws 
Chairman—L. K. JOHNSTON 


Fun Night—Lord Nelson Hotel 
Entertainment, dancing, floor show, etc. 


OCTOBER 3 
Registration 


Round Table Sessions 


Subject 

1) Listing—Morning Room 

2) Advertising—Salon C 

3) Appraisal—Salon A 

4) Industrial & Commercial—Salon B 
5) Selling Residential—Salon E 


Business Session—Ballroom 
Chairman—GEORGES COUILLARD 
Speaker—To Be Arranged 


Election of Officers 
R. A. PATTERSON, Chairman 


Luncheon—Main Dining Room 

Chairman—D. H. KOYL 

Speaker—E. N. RHODES 

Subject—Ways of Building a Real Estate Business 


Business Session—Ballroom 

Chairman E. J. OLIVER 

Speaker—VINCENT ROTHER, B.Sc., A.R.I.B.A., 
M.R.A.I.C. 

Subject—Town Planning 

Unfinished Business 

Chairman—R. A. PATTERSON 


Reception 

Final Banquet—Ballroom 

Chairman—R. A. PATTERSON, President, C.A.R.E.B. 
Installation of Officers—By a Past President 
Speaker—President Elect 

Adjournment 


More on Page 14 > 
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Only One 
Can Be First 


IN TORONTO 
IT’S THE STAR 


Ist...In Circulation 


Ist...In Reader Confidence 
Ist...In Real Estate Advertising 
Ist...In Total Classified Advertising 


Ist...In Results 


TORONTO DAILY STAR 


First in Advertising, Circulation and Results 





EDMONTON'S 
Finest planned and Best located 
INDUSTRIAL SUBDIVISION IS 
CORONET 


Located in EDMONTON'S South East Indus- 
trial area, it is daily attracting Canadian 
and American INDUSTRIALISTS and MANU- 
FACTURERS with its abundance of Natural 
Gas and all other City Utilities and Services 
available NOW. 


SERVED BY C.P.R. and C.N.R. 


Readily accessible to all City Truck Routes 
and Highways. 


Lots from 20,000 sq. ft. to Acreage any size. 


ACT NOW—CONTACT 


A. D. MORRIS 
Real Estate Counsellor 
Commercial and Industrial properties. 


WEBER BROS. AGENCIES LTD. 
Edmonton, Alta. 
P.O. Box 37 Phone 47341 


“Courtesy to Board Realtors" 





-CONFERENCE PROGRAMS- 


(Continued) 


C.I.R. 


SATURDAY, SEPTEMBER 29, 1956 


9.30 a.m. Executive Committee Meeting 


1.30 p.m. Governing Council Meeting 


THURSDAY, OCTOBER 4 


9.30 a.m. General Meeting of C.I.R. Membership 
Election to Governing Council 


12.30 p.m. Luncheon 
Speaker—To be Announced 


2.30 p.m. Governing Council Meeting (newly elected Council 
members) 


Election of Officers 


LADIES’ PROGRAM 


SATURDAY, SEPTEMBER 29 


1:00 p.m. Registration 
Golf 


SUNDAY, SEPTEMBER 30 

Morning Church Services (Directory in Lobby) 
2.30 p.m. Golf—Bus Tour 
8.30 p.m. Informal Reception 


MONDAY, OCTOBER | 
10.00 a.m. Visit to Citadel Hill 


12.15 p.m. Luncheon—Main Dining Room 
Chairman—J. S. STEVENSON 
Speaker—D. LEO DOLAN 
Subject—"Know Canada Better" 


Afternoon Free for Shopping 
6.00 p.m. Reception 


7.00 p.m. Dinner—Ballroom 
Speaker—To be Announced 


TUESDAY, OCTOBER 2 

10.00 a.m. Tour of Dartmouth 

12.30 p.m. Luncheon—Sponsored by Town of Dartmouth 
Afternoon Free for Shopping 


7.00 p.m. Fun Night—Lord Nelson Hotel 
Entertainment, dancing, floor show, etc. 


WEDNESDAY, OCTOBER 3 

10.00 a.m. Trip to Herring Cove 

12.30 p.m. Luncheon—Speaker—DR. WILL. R. BIRD 
3.00 p.m. Visit—Public Gardens 
6.00 p.m. Reception 


7.00 p.m. Final Banquet—Ballroom 
Chairman—R. A. PATTERSON, President, C.A.R.E.B. 
Installation of Officers—By a Past President 
Speaker—President Elect 
Adjournment 


C.1.R. Reviews First Year's 
Activity — Urges Enrolment 


The Canadian Institute of Realtors 
was formed at last year’s conference 
of the Canadian Association of Real 
Estate Boards in Edmonton. It is the 
first organization of its kind, and 
these objectives are embodied in its 
letters patent: 


1) To organize, promote, operate 
and control a national institute of 
realtors and to examine into and im- 
prove conditions relating to the work 
of realtors throughout Canada. 


2) To hold such examinations as 
may be found expedient. 


3) To determine the fitness of per- 
sons aplying for membership. 

4) To fix standards of skill and 
competency. 


5) To grant certificates of effi- 
ciency to its members. 

6) To establish classes of member- 
ship. 

7) To determine the rights, privi- 
leges, terms and conditions of the 
said classes. 


Establishment of the Canadian In- 
stitute of Realtors was a fitting 
climax to years of concentrated effort 
by the Educational Committee of the 
C.A.R.E.B. The Association had long 
realized that those engaged in the 
real estate business depended almost 
entirely for their success upon trial- 
and-error, and such haphazard study 
as might be obtained. 


There was general agreement that 
if this experience could be sup- 
plemented by academic training in 
the fundamentals of subjects directly 
related to real estate, in time there 
would develop more competent and 
efficient personnel, and a professional 
status would be attained. 


The Educational Committee for 
1954-55 was given the task of pre- 
paring and making available a real 
estate correspondence course at uni- 
versity level. The curriculum was 
prepared with the object of supplying 
students with basic knowledge of 
subjects considered essential to pro- 
vide the fundamental training de- 
sired. 


The by-laws and constitution of the 
Canadian Association were amended 
to permit creation of the Institute. 
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The designation FRI is awarded to 
those at least 30 years of age who 
have successfully completed the pre- 
scribed three-year correspondence 
course and who have had at least five 
years active experience in real estate. 


Those who are at least 20 years of 
age and have successfully completed 
the course receive ‘the designation 
ARI. 


It is necessary, in both classifica- 
tions, to hold and maintain member- 
ship in a local member Board or an 
individual membership in the Cana- 
dian Association of Real Estate 
Boards. 


An application for enrolment in 
the Correspondence Course appears 
on this page, and we urge progressive 
realtors who recognize ‘their need for 
increased education and the value of 
further professionalization to make 
their application now. The success of 
the first year’s students might well 
serve as an inspiration to others. 


J. H. Weber, 
President — The Canadian 
Institute of Realtors. 


The first year of the C.I.R. Corres- 
pondence Course has now come to a 
successful conclusion. Results of the 
recent examinations were most grati- 
fying and were published in the July 
issue of the Realtor. Your committee 
would like to congratulate’ the 
successful students, to extend its 
thanks to all those who replied to its 
questionnaire issued earlier in the 
year and to those who wrote present- 
ing their personal problems. 


This committee has met at regular 
intervals throughout the term to deal 
with your problems and to discuss 
them with the University officials. 
As a result several revisions have 
been made in the course for the 
coming season in an effort to make 
it more adaptable and acceptable to 
those engaged in the real estate pro- 
fession. Having accomplished this end 
we are looking forward ‘to another 
fine enrolment for the fall. Enrolment 
blanks have been inserted in this 
issue of the Realtor for your use, and 
additional blanks may be obtained 
from H. W. Follows, Secretary of the 
Canadian Institute of Realtors, 1883 
Yonge Street, Toronto. 


To those contemplating taking the 
course, we would suggest you send 
your enrolment in early as our ac- 
commodation is limited. 

Be progressive—join your fellow 
students in improving your standard 
in the profession, 


P. S. Bedford, on behalf 
of the Education 
Committee. 


APPLICATION FOR ENROLMENT 


To: CANADIAN INSTITUTE OF REALTORS, 


1883 Yonge St., 
Toronto 7, Ontario. 


| hereby apply for enrolment in the Institute's Course of Study to be presented through 
the Correspondence Division: of the University Extension Department, Unversity of 


Toronto, and commencing September 30, 1956. 


CL) lI enclose $100 as payment for the Ist year's course. 
0) I enclose $100 as payment for the 2nd year’s course. 
CD Il enclose $100 as payment for the 3rd year's course. 


| agree to conform to the conditions of enrolment as set out in the syllabus issued by 
the Canadian Institute of Realtors. | am aware that fees cannot be refunded. 


NAME: 


(Signature) é 


(Print) 


BUSINESS ADDRESS: ..... 
CITY: 
HOME ADDRESS: 


PROVINCE: 
<« AGE... 


| enclose a detailed outline of my educational background, and of my business experience, 
including the name, address and business of my present employer, my present position and 
the number of years | have been engaged in the real estate field. 











Per Cent Sales to 
Listings New Feature 
Of Co-op Report 


With the June co-op statistics we have reached the end 
of the first half of the year. This is a good time to con- 
sider the progress made from coast to coast. 


Taking the year-to-date gross co-op sales, we can safely 
project an overall increase of close to $90 millions by the 
end of 1956, which represents a considerable increase in 
activity among all Boards. 


There has been very little change in their relative 
positions from May to June, although Ottawa, Calgary 
and Winipeg are very close in their fight for the fourth 
position. 


New Sections Added 


This month we have added two columns to the chart, 
in an effort to give some cumulative figures at the half- 
way mark. These are the perecntages of sales to listings, 
and the percentage position of each Board. 


Orillia and Oakville are way ahead of others in Canada 
in their percentages of sales to listings. It should be 


Now Available... 


The Canadian Realtor 
BINDERS 


PRICE 75c. EACH 


Order Yours Immediately 
As Supply is Limited 


Canadian Association of Real Estate Boards 


1883 Yonge St. Toronto 





Phil Seagrove, better known 
as "Mr. Co-op", with the 
monthly statistical summary 
of co-op operations across 
the country. 





Millions 
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Co-op Graph 





pointed out, however, that both of these often take a 
group of houses and count them as one listing, while the 
sale of each individual house in the group is counted as 
one sale. This naturally slants the resulting figures. 


Among the top boards in the percentage of sales to 
total listings, Brantford has the highest with 49.6 per 
cent, closely followed by London with 47.9 per cent. 


A notable increase has been made in percentage of 
sales to listings average—up to 35.8 per cent so far this 
year, as against 30.16 for all of last year. This increase is 
due to many things: certainly to increased membership 
and effort, but also to the improving saleability of proper- 
ties offered on co-op. 


The Toronto Real Estate Board has completed plans 
for the Appraisal Course I, sponsored by the A.I.R.E.A., 
to be held this fall in Toronto. The dates are October 22 
to November 3, and lecturers include David L. Montonna, 
M.A.I., S.R.A., and Robert A. Davis, M.A.I., A.U.A., two 
of North America’s foremost authorities on real estate 
appraisal. Further information may be obtained from the 
Toronto Board at 1883 Yonge St., Toronto. 


The Historical Committee of the C.A.R.E.B., under 
chairman D. H. Koyl, are anxious to obtain all available 
old Bulletins, as well as reports of the second and third 
Annual Conventions. Canadian Realtors in their old 
form are also needed. The dates for which most infor- 
mation is lacking are 1943 to 1950. 
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APPRAISAL 
SECTION 


Your Appraisal Editor, J. |. Stewart, is a graduate 
of the University of Toronto and Osgoode Hall Law 
He has also successfully completed the 
Post Graduate Course in Town and Regional Plan- 
ning at the University of Toronto and is a graduate 
student in the Institute of Business Administration of 
the School of Graduate Studies, University of Tor- 
onto. Mr. Stewart is manager of the Appraisal and 
Mortgage Department of Shortill & Hodgins Ltd., 


For What It's Worth 


School. 










Toronto. 





J. 1. STEWART 





With a large amount of compulsory acquisition being 
carried out by various governmental and related bodies, 
articles on various phases of appraisal for such purposes 
is certainly indicated. The topic presently selected con- 
cerns itself with expropriations in which only part of a 
property is taken and the owner is left with a remainder 
of his original property. 


In a partial acquisition the situation commonly arises 
that the owner is damaged, not only by losing part of his 
property but also because the remainder of his property 
is less valuable than it was as part of a larger whole. This 
gives rise to the principle of “Injurious Affection”, or, as 
it is sometimes called, “Severance Damage’”’. In brief, the 
question as to whether such damage has arisen revolves 
about the point as to whether the value of the remainder 
taken as a whole is equivalent to, greater than, or less 
than its value as a part of the original whole. 


Many statutes provide that the expropriated party may 
claim compensation for such diminution in value of his 
remainder, but that the expropriating body may offset 
this by an advantage accruing to the remainder as a re- 
sult of the expropriation. A typical clause of this sort is 
that found in Section 21 of the Ontario Public Works 
Act, R.S.O. 1937, c.54, s.21. “Right to Compensation—The 
Minister shall make to the owner of the land entered 
upon, taken or used by him or injuriously affected by the 
exercise of any of the powers conferred by this Act, due 
compensation for any damages necessarily resulting from 
the exercise of such powers, beyond any advantage which 
the owner may derive from the contemplated work, and 
any claim for compensation not mutually agreed upon 
shall be determined as hereinafter provided.” 


Two Ways of Tackling Problem 

There are two ways of tackling the problem of in- 
jurious affection or severance damage. In the first place 
the appraiser could estimate the value of the property 
actually expropriated and add on to this the amount by 
which he feels the remainder has been depreciated in 
value. Secondly, the appraiser could value the property 
as a whole prior to the expropriation and then value the 
remainder of the property as a whole after the expropria- 
tion; the difference between these two estimates of value 
will be the total amount of compensation which the 
appraiser feels the owner should obtain, i.e., it will include 
the value of the property actually expropriated plus any 
injurious affection accruing. 


It has become established law in many courts of this 
country and others that the second of the above methods 
is the proper way to approach value estimates of this 
sort. In appraisal parlance this is called the “before and 


‘Before and After’ Valuations 





M.A.I., A.A.C.I., 
S.R.A. 
_— “? 
Remainder 
N of 3 
Residential Expropriated Area Commercial ~ 
Ww E Sc 
Land oe (not - 
s affected) = 
5.3 acres 
ie 400’ >| <— 250° —>| | 
< - 735’ - > 
< - 985’ —— > 
Main Road 


Before Expropriation—4.5 lots per acres for 
11.3 acres = 50 lots approx. 


After Expropriation—4.5 lots per acres for 5.3 acres — 20 lots approx. 
Lost to the owner by the expropriation = 30 lots approx. 


after method”. The writer would have assumed that 
everyone connected with expropriation matters would 
understand what the “before and after method” meant 
but such is clearly not the case. For example, in a recent 
arbitration in which the writer appeared, one of the 
counsel (a lawyer of great experience) said to the court 
that he thought the before and after rule meant that only 
sales prior to the expropriation could be given in evidence 
and that nothing after the expropriation could be so 
given! 

Two very important decisions of the Court of Appeal 
of the Province of Ontario have emphasized the need to 
estimate value on a before and after basis in the case of 
partial expropriations. Every appraiser should, it is 
suggested, read the decisions which are cited as follows: 

Timms Construction and Engineering Limited v County 
of Welland (1956 O.W.N., p: 77) and Steel v Municipality 
of Metropolitan Toronto (1956 O.W.N., p. 511). 


In both these decisions the Court of Appeal referred 
the matter back to the court of first instance. 


The following illustration of the application of the be- 
fore and after rule is taken from an actual arbitration 
in which it is respectfully submitted that insistence on a 
“before and after’ valuation would have resulted in 
greater equity. It is quite true that the claimant could 
have appealed and certainly on ‘the basis of the decisions 
above quoted there is no question in the mind of the 
writer he would have been successful; however, he 
did not have the financial resources to appeal and also 


he urgently required the compensation awarded and so 
accepted it. 


The property under expropriation is shown in the 
diagram above and indicates the part of the property 
actually acquired under expropriation. This property was 
not subdivided at the time of expropriation and conse- 
quently there was frontage only on Sheppard Avenue to 
the south and Keele Street to the east; the property 
was approximately rectangular in shape. The easterly 
part of the property, namely that fronting on Keele 
Street, was not damaged by the expropriation so that 
the question revolved about the following: 


(a) The value of the portion actually expropriated; 
and 


(b) The value of the remaining portion to the west. 


It will be observed that prior to the expropriation the 
frontage on one main road was 985’; of this frontage the 
easterly 250’ was zoned for commercial purposes and the 
remainder was treated as being suitable for residential 
development. 


Considering the westerly 735’ which contained 11.3 
acres as a whole, it would have been possible, under the 
zoning by-laws, to lay out approximately 50 lots at 4.5 
lots to the acre. At $2,800 per lot (net to the owner) this 
area had a total value, prior to the expropriation, of 
$140,000. 


After the expropriation of six acres the owner retained 
about 5.3 acres which would contain about 20 lots, and 
on the same basis of valuation this would be equivalent to 
$56,000. In summary, then, the “before and after’ valua- 
tion of the property was: 


Estimated value—50 lots—before expropriation $140,000 
Estimated value—20 lots—after expropriation $ 56,000 


Estimated value of part taken 
and injurious affection 


Appraiser Did Not Follow Method 

The appraiser who gave evidence on behalf of the ex- 
propriating body did not follow a “before and after” 
valuation premise. Instead, he stated that in his opinion 
the value of the lots was approximately $2,400 (net to 
the owner), which coincided closely with the evidence 
given on behalf of the owner, and that the number of 
lots which could be developed in the six acres being ex- 
propriated was 19. The reason why he felt the 4.5 lots 
per acre could not be put in this area was that the front- 


$ 84,000 


age was only 403’ and after a 66’ road allowance had been 
put through only one lot could be made available on each 
side of this new road; i.e., lots with about a 65’ frontage 
and 168’ depth. The estimated value of the part was 
therefore 19 x $2,400 = $45,000. 


The following sketch illustrates the basis for computa- 


tion: 


Remainder 
of Expropriated ee 
Residential Area f 4 72 
Land 6 acres (not affected) > B 
Sec 
5.3 acres || ‘s 
° ae 
oO c 
a 2 | 
gs 
< 
168’ | 6 168” 
< >i¢-—}i4———_> ly 
< 400’ > 
Main Road 


(In expropriated area, considered by itself, 19 lots) 


In argument, counsel did not refer to the Timms Con- 
struction decision and consequently this was not taken 
under advisement by the arbitrator. The result was that 
the award was in the amount of, say, $50,000 instead of 
in the amount of, say, $80,000, which had been suggested 
by the owner’s appraisers. 


Owner Penalized by Neglect of Method 

The area and frontage of the part expropriated was 
such that 30 lots could have been put in the six acres by 
using it in conjunction with the property to the west. 
However, taken as one piece it is clear that only say 19 
lots could have been so obtained. It is suggested that the 
unfortunate result of not recognizing the vital import of 
the “before and after’ method of valuation in fact 
penalized an owner to the extent of about $30,000. 


The above situation illustrates the vital need for ap- 
praisers to keep themselves posted as to the legal import 
of decisions of the courts; the decisions mentioned in this 
paper point out two things very clearly: first, we must 
estimate “value of the owner” and second we must in 
all partial expropriations apply the “before and after” 
rule. 


ANNUAL STATISTICAL SURVEY 


of Canada-wide Real Estate Trends 


Prepared by C.A.R.E.B.’s Statistical Committee 


CANADIAN REALTOR—AUGUST, 1956 


Starts on Next Page > 


19 








THE CANADIAN ASSOCIATION OF REAL ESTATE BOARDS 


RESULT AND ANALYSIS OF THE QUESTIONNAIRE 
RECENTLY FORWARDED TO ALL BOARDS 


nn 


Total Real 
PROVINCE Estate Sales 
AND CITY 1954 


NEW BRUNSWICK 


MONCTON 4,200,000 


NOVA SCOTIA 
HALIFAX 


QUEBEC 


MONTREAL 
QUEBEC 


344,709,045 


ONTARIO 


BRANTFORD 

BROCKVILLE 

CHATHAM 

FORT WILLIAM 

GALT 3,756,350 

GUELPH 

HAMILTON 

KITCHENER 

LONDON 

NIAGARA FALLS 

NORTH BAY 

NORTH PEEL 
(Brampton) 

OAKVILLE 

ORILLIA 

OTTAWA 

PETERBOROUGH 


16,169,498 
17,318,787 


1,054,285 
50,539,000 


SARNIA 
SAULT STE. MARIE 
SOUTH PEEL 
(Port Credit) 
ST. CATHARINES 
SUDBURY 
TORONTO 
WINDSOR 


3,500,000 


7,668,348 


16,000,000 


MANITOBA 
WINNIPEG 


SASKATCHEWAN 


REGINA 
SASKATOON 


ALBERTA 


CALGARY 
CENTRAL ALBERTA 
EDMONTON 
LETHBRIDGE 


BRITISH COLUMBIA 
KAMLOOPS 
KOOTENAY 
NEW WESTMINSTER 
VANCOUVER 
VICTORIA 
WEST VANCOUVER 


11,806,305 


8,794,020 
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TOTAL REAL 


ESTATE SALES 


1955 


5,500,000 


399,255,583 


4,384,250 


16,501,731 
18,710,634 


2,189,688 
56,500,000 


5,000,000 


7,590,167 


19,000,000 


14,198,170 


10,596,360 


EXPECTED 
VOLUME 
1956 


Up 


Up 


Up 


Same 
Same 


Down 


Up 
Same 


Up 
Up 
Same 
Up 


Up 
Down 
Up 


Same 
Up 


ANTICIPATED DEMAND 


Residential 


Inc. 


Inc. 


Dec. 
Inc. 


Inc. 
Same 
Inc. 
Inc. 
Inc. 
Same 
Inc. 
Inc. 
Same 
Inc. 
Inc. 


Same 
Inc. 
Inc. 
Inc. 
Inc. 


Inc. 
Inc. 


Inc. 
Inc. 
Inc. 
Same 
Same 


Same 


Inc. 
Same 


Inc. 
Inc. 
Inc. 
Same 


Inc. 
Dec. 
Inc. 
Inc. 
Same 
Inc. 


Commercial 


Inc. 


Inc. 


Inc. 
Inc. 


Same 
Same 
Inc. 
Same 
Inc. 
Same 
Same 
Same 
Dec. 
Inc. 
Inc. 


Inc. 
Inc. 
Inc. 
Inc. 
Same 


Inc. 
Inc. 


Dec. 
Inc. 
Same 
Same 


Same 


Inc. 
Inc. 


Inc. 
Inc. 
Inc. 
Same 


Inc. 
Same 
Inc. 
Inc. 
Same 
Inc. 


TEMPO OF NEW 


RESIDENTIAL 


CONSTRUCTION 


Inc. 


Inc. 


Same 
Dec. 


Inc. 
Same 
Inc. 
Inc. 
Inc. 
Inc. 
Same 
Dec. 
Same 


Inc. 


Inc. 
Inc. 
Dec. 
Inc. 


Inc. 
Inc. 


Same 
Inc. 
Inc. 
Inc. 
Dec. 


Inc. 


Dec. 
Same 


Inc. 
Inc. 
Same 
Inc. 


Inc. 
Same 
Inc. 
Dec. 
Dec. 


IS THERE AN 
INCREASE IN 
UNSOLD 


NEWLY CONSTRUCTED 


RESIDENCES 


No 


Yes 
No 


No 
No 
Same 
No 
No 
No 
No 
No 
No 
No 
No 


No 
No 
No 


No 
No 


Same 


No 
No 
No 


No 
Same 


No 
No 


No 


Yes 
Yes 
Yes 
Same 


eee ele Ot OP 


semi iia Sei * iil 








TRUCTED 


SALES PRICES SALES PRICES 


OF NEW 
RESIDENTIAL 
PROPERTY 


Inc. 


Inc. 


Inc. 
Same 


Inc. 
Same 
Inc. 
Inc. 
Inc. 
Inc. 
Inc. 
Inc. 
Inc. 
Inc. 
Inc. 


Inc. 
Inc. 
Inc. 
Inc. 
Inc. 


Inc. 
Inc. 


Same 
Same 
Inc. 
Same 
Inc. 


Inc. 


Inc. 
Ine. 


Same 
Inc. 
Inc. 
Inc. 


Ine. 
Same 
Ine. 
Inc. 
Inc. 
Inc. 


OF USED 
RESIDENTIAL 
PROPERTY 


Dec. 


Dec. 


Dec. 
Same 


Same 
Dec. 
Same 
Dec. 
Dec. 
Dec. 
Dec. 
Dec. 
Dec. 
Dec. 
Same 


Same 
Dec. 

Same 
Same 
Same 


Dec. 
Dec. 


Dec. 
Dec. 
Dec. 
Dec. 
Dec. 


Same 


Dec. 
Dec. 


Same 
Inc. 
Inc. 
Dec. 


Ine. 
Dec. 
Inc. 
Same 
Inc. 
Inc. 


SALES PRICES 
OF 


COMMERCIAL 


PROPERTY 


Inc. 


Inc. 


Inc. 
Inc. 


Same 
Inc. 
Inc. 
Inc. 
Same 
Same 
Inc. 
Same 
Same 
Inc. 
Ine. 


Inc. 
Inc. 
Inc. 
Inc. 
Inc. 


Inc. 
Inc. 


Same 
Inc. 
Inc. 
Same 
Same 


Inc. 


Inc. 
Inc. 


Inc. 
Inc. 
Inc. 
Same 


Inc. 
Same 
Inc. 
Inc. 
Inc. 
Inc. 
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SUPPLY OF 

RESIDENTIAL 
PROPERTY IN 
RENT CATCH UP 
TO DEMAND 


Yes 


Slowly 


Yes 
Yes 


Yes 
No. 
No 
No 
No 
Yes 
No 
Yes 
No 
No 
No 


Yes 
No 

No 
Slowly 
No 


No 
No 


Yes 
Yes 
Yes 
No 
No 


Suites—Yes 
Houses—No 


Yes 


Yes 
No 
Slowly 


No 
No 
No 
Yes 
Yes 
No 


As of June 30, 1956 


(All comparisons made against 1955) 


RENTS— 
RESIDENTIAL 
PROPERTIES 
UP OR DOWN 


Up 


Up 


Up 
Down 


Same 
Up 
Up 
Up 
Same 
Down 
Same 
Down 
Same 
Same 
Up 


Down 

Same 

Up 

Up 
New—Same 
Old—Down 
Up 

Up 


Up 
Down 
Down 
Same 
Up 


Same 


Down 


Controlled—Up 
Uncont.—Down 


Down 
Same 
Down 
Up 


Up 
Same 
Up 
Same 
Same 
Same 


IS SUPPLY OF 
OFFICES 


CATCHING UP 


TO DEMAND 


Yes 


Yes 
Yes 


Yes 


Yes 
Yes 


Yes 
Yes 
Yes 
No 


Yes 
Yes 
Yes 
Yes 
Yes 


ARE OFFICE 
RENTS UP OR 
DOWN 


Up 


Up 


Up 
Same 


Same 
Up 
Up 
Up 
Up 
Same 
Same 
Same 
Same 
Same 
Up 


Up 
Same 
Up 
Same 
Same 


Down 
Up 


Same 
Same 
Up 
Same 
Up 


Same 


Down 
Same 


Same 
Up 
Down 
Up 


Up 
Same 
Same 
Up 
Same 
Same 


ARE 
COMMERCIAL 


RENTS (RETAIL) 


UP OR DOWN 


Up 


Up 


Same 
Same 


Same 
Up 
Up 
Up 
Same 
Same 
Same 
Up 
Up 
Up 
Up 


Up 
Same 
Up 


Down 


Down 
Up 


Same 
Same 
Up 

Same 
Same 


Same 


Same 
Same 


Same 
Up 
Down 
Up 


Up 
Same 
Same 
Up 
Same 
Same 
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STATISTICAL SURVEY Continued 





IS TREND TOWARDS 
DECENTRALIZATION OF 
DEMAND FOR OUTLOOK FOR 
PROVINCE FARMS UP ARE FARM SALES __—-1956 FARM OFFICE 
AND CITY OR DOWN UP OR DOWN TURNOVER COMMERCIAL SPACE MFTG. 
NEW BRUNSWICK 
MONCTON Down Down Dec. Yes No Yes 
NOVA SCOTIA 
HALIFAX Down Down Same Yes Yes Yes 
QUEBEC 
MONTREAL Up Up Inc. Yes Yes Yes 
QUEBEC Yes No Yes 
ONTARIO 
BRANTFORD Down Same Same Yes No Yes 
BROCKVILLE Down Down Same No No No 
CHATHAM Down Down Same Yes Yes Yes 
FORT WILLIAM Down Down Same Yes No No 
GALT Up Same Same 
GUELPH Up Same Inc. Yes Yes Yes 
HAMILTON Up Same Yes Yes Yes 
KITCHENER Down Down Dec. Yes No Yes 
LONDON Same Up Same Yes No Yes 
NIAGARA FALLS Same Same Same Yes No Yes 
NORTH BAY Same Same 
NORTH PEEL (Brampton) Up Up Inc. Yes No Yes 
OAKVILLE Up Up Inc. No No No 
ORILLIA Up Up Inc. Yes No No 
OTTAWA Down Down Same Yes Yes Yes 
PETERBOROUGH Same Up Same 
SARNIA Up Up Same Yes Yes Yes 
SAULT STE MARIE Up Up Ine. Yes No 
SOUTH PEEL (Port Credit) Up Up Inc. Yes No Yes 
ST. CATHARINES Down Down Same Yes No No 
SUDBURY Up Up Yes No Yes 
TORONTO Yes Yes Yes 
WINDSOR Down Same Same Yes No Yes 
MANITOBA 
WINNIPEG Down Down Same Yes Yes Yes 
SASKATCHEWAN 
REGINA Down Down Dec. Yes Yes Yes 
SASKATOON Down Down Dec. Yes Yes Yes 
ALBERTA 
CALGARY Up Down Inc. Yes No Yes 
CENTRAL ALBERTA Up Down Dec. No No No 
EDMONTON Up Same Inc. Yes No Yes 
LETHBRIDGE Down Down Dec. Yes Yes Yes 
BRITISH COLUMBIA 
KAMLOOPS Up Up Inc. Yes No Yes 
KOOTENAY Same Same Same Yes No Yes 
NEW WESTMINSTER Same Same Same Yes Yes Yes 
VANCOUVER Down Same Dec. Yes No Yes 
VICTORIA Same Up Inc. Yes No No 
WEST VANCOUVER Yes No No 
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SUPPLY OF 
MORTGAGE 
MONIES UP 
OR DOWN 


Up 


Down 


Down 
Down 


Down 
Up 

Down 
Down 
Down 
Down 
Same 
Up 

Down 
Down 
Same 
Same 
Down 
Same 
Down 


Con.—Good 
N.H.A.—Slow 


Down 
Down 
Down 


Up 
Up 
Down 


Same 


Down 
Up 


Same 
Down 
Same 
Down 


Up 
Same 
Same 
Down 
Down 
Up 


STATISTICAL SURVEY Continued 


PERCENTAGE OF VALUE LOANED ON 
CONVENTIONAL FIRST MORTGAGES FOR 


LA AMAT AE 


USED 


RESIDENTIAL RESIDENTIAL 


50% 


60% 


50% 
55% 


40-50% 
50% 
50% 
50% 
40% 
50% 
45-60% 
45% 
50% 
60% 
55% 
60% 
40% 
50% 
60% 
50% 


50% 
50% 
40% 
50% 
45% 
40% 
40% 


60% 


50% 
50% 


50% 
25% 
40% 
15% 


50-60% 
50% 
40% 
50-60% 
40% 
50% 


NEW 


60% 


60% 


60% 
59% 


60% 
60% 
60% 
60% 


170% 
65% 
60% 
60% 
60% 
60-65% 
80% 
65% 
60% 
60% 
60% 


60% 
50% 
60% 
60%—85% 
60% 
60% 
70% 


60% 


50% 
60% 


60% 
40% 
45% 
80% 


70-80% 
60% 

60% 

60% 
60-80% 
60%—70% 
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COMMER- 
CIAL 


60% 


50% 


50% 
30-40% 


40% 
60% 


50% 


50% 
50% 
50% 
50% 
60% 
50% 


50% 
60% 


60% 
50% 
35% 
50% 
75% 
50% 
60% 


40-60% 


40-60% 
50% 


60-75% 
50% 
55% 
50% 


50-60% 
50% 

50% 
40-60% 
60%—80% 


TREND OF INT. TOTAL NO. OF 
RATES UP OR HOUSES IN 


DOWN 


Up 


Up 


Up 


Up 
Up 


METRO AREA 


9,000 


13,500 


35-40,000 


16,127 
3,500 
8,000 
8,650 
34,598 


29,714 
6,852 


2,000 
3,600 


51,000 
10,000 


10,000 


17,513 


108,684 


17,000 


36,781 
2,100 
51,000 
7,000 


2,500-2,600 
2,700 


186,700 


5,600 


MUNICIPAL 
TAXES UP 
OR DOWN 


Same 


Up 


Up 
Same 


Up 
Same 
Up 


Up 


Same 
Up 
Up 


PERCENTAGE 
INCREASE OR 
DECREASE IN 
TAXES 


10% 


5% 

1 mill 
16% 
5% 

2 mills 
10% 
2% 
15% 
5% 
15% 
1% % 


10% 


11.66% 
2 mills 
10% 


24%4% 
5% 
10% 
7-8% 
10% 
10% 

1 mill 


5% 


6% 


10% 
5% 


8% 
10% 
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EXECUTIVE COMMITTEE 
Dick Whitney, President, Kitchener 
F. N. McFarlane, Vice-President, Ottawa 


Regional Directors: Wilf Webb, London; Phil 
Seagrove, Hamilton; W. J. Nix, Toronto; 
Bernie Kelly, North Bay; P. H. McKeown, 
Ottawa. 


Secretary-Treasurer: H. W. Follows. 





Chatham 

Members of the Chatham Build- 
ers’ Exchange were guests of the 
Chatham Board at their July meet- 
ing. President Gordon Want presided, 
and Alderman Joe Storey was guest 
speaker. Mr. Storey is an architect, 
and spoke on the growth of Canada 
and the future of city and com- 
munity planning. 

Charlie Wright, who is retiring as 
secretary of the Board, was present- 
ed with a handsome leather gift in 
appreciation for his past loyal ser- 
vices. 


EVERYBODY 
reads the 


Spectator 


There are more Spectators sold 
in Hamilton DAILY than there 
are homes in the city. 


FOR COMPLETE COVERAGE 
AND QUICK ADVERTISING 
RESULTS 


use 


SPECTATOR 
WANT ADS 


Serving one of Canada's fastest 
growing areas 


THE HAMILTON SPECTATOR 


Est. 1846 Hamilton, Ontario 
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An agreement was reached that all 
member real estate offices should 
close on Saturday afternoons. Busi- 
ness during June was slow, and it 
was considered that the wet season 
and the impending steel strike had 
a bearing on the situation. 


Ottawa 


A feature of the early July meeting 
of the Ottawa Board was a panel 
demonstration of the technique of 
residential assessment. Details of the 
demonstration were carried in a 
Canadian Press story in many news- 
papers across Canada, and doubtless 
served to inform many Canadians of 
the high degree of skill which is 
necessary for the job. 


It outlined the steps taken in an 
evaluation program as follows: 


“The broker first estimates the 
value of the land. This involves tour- 
ing the neighborhood to find out 
current land prices and compare 
various lots in the area. After 
measuring the dwelling’s lot, he looks 
for any unusual features such as 
a special advantage in the lot’s loca- 
tion or shape. 


“Next, he computes the dwelling’s 
general value, usually using a price 
per square foot or a cubic foot figure 
to calculate how much money would 
be needed to build an identical house 
at current building costs. 


“Next step is to analyze the good 
and bad points of the house itself. Is 
the foundation properly laid or pour- 
ed? What type of wood is used in 
the flooring? Is there a garage? Is 
there a shower in the bathroom? Is 
there an oil furnace? 


“The answer to these and similar 
questions are considered in his esti- 
mate of the house’s value. Depre- 
ciated or obsolete parts have to be 
replaced. How much would a new 
garage cost? How much for repairs 
to the roof? What about the cost of 
redecoration? 


“There is a plus side too. The house 
may be landscaped. The garden may 
be well looked after. The yard may 


Association of 
Real Estate Boards 


be fenced. Perhaps the occupants 
have installed special washing equip- 
ment. Each item is worth so many 
dollars and cents to a house’s value. 


“The age of the house is important. 


“The broker then considers outside 
assets. Are nearby houses well built? 
Is the road paved? Is there easy 
access to buses, schools, shopping 
centres and churches? Are_ taxes 
high? Are there adequate sewage and 
water facilities? 


“From all ‘these considerations, an 
experienced broker can _ calculate 
what the dwelling will sell for and in 
what income bracket he must search 
for prospective buyers.” 


St. Catharines-Niagara 

John J. Dywan has retired from St. 
Catharines-Niagara Board as_ sec- 
retary-treasurer, and is being succeed- 
ed by Hubert Sheehan. Mr. Dywan 
has been one of the hardest-working 
and most distinguished members of 
the Board, having contributed much 
to their program of incorporation, re- 
vision of the Rules and Regulations 
and the origination and publishing of 
the Board’s newspaper, ‘the Intercom. 


Ron Brown has retired as a Direc- 
tor of ‘the Board, and his successor is 
Pete Gosen. During his tenure of 
office he has been chairman and 
member of many important commit- 
tees, and his contribution to the pro- 
gress of the Board is much ap- 
preciated by all the members. In 
addition to acting as Director, Mr. 
Gosen will complete the term of Ron 
Brown and David Plum as editor of 
the Intercom. 


Certificates of membership have 
been completed and are in the hands 
of members. Frames for both the 
Board Membership and Co-op Divi- 
sion Membership certificates may be 
ordered from the Board. 


The recent golf tournament was 
very successful with A. Sobie win- 
ning the low net trophy, and Ted 
Graves copping the award as all- 
round ‘best golfer of the day. 
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ALBERTA ALBUM 


A thumbnail sketch of your fellow Realtors 
in Alberta so you'll know who's who. 





L. E. WADE 
Calgary, Alta. 


Mr. Wade, now president of Wade 
Construction Ltd. and active in the 
C.A.R.E.B. and the National Home 
Builders Asociation, was born in 1918 
in Vancouver. 


He left school during the thirties, 
worked in logging camps and in 1936 
started his marine career as a sea- 
man on coastal vessels plying the 
Pacific Coast. He worked on a deep 
sea freighter of Norwegian registry 
and similar ships from 1938 until 
joining the Air Force in 1942. During 
this period he studied navigation and 
completed his senior matriculation by 
correspondence, 


After the war he spent 18 months 
as a furniture salesman in Calgary, 
following which he opened his own 
furniture and hardware manufac- 
turers’ agency. So soon after the war, 
however, supply of such items was 
unpredictable, and Mr. Wade re- 
linquished this venture in favor of 
Glencoe Real Estate, a firm he pur- 
chased and expanded. 


In 1949 he entered the construction 
business and today has several busi- 
ness interests, all associated with 
real estate and construction. Since 
that time he has been responsible for 
the construction of over a thousand 
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homes in Calgary, and more in Leth- 
bridge, Edmonton and Regina. 


In 1953 he served as president of 
the Calgary Real Estate Association, 
and the following year was president 
of the Alberta Association, as well as 
regional vice-president for C.A.R.E.B. 
He is presently president of the Cal- 
gary House Builders’ Association and 
vice-president and chairman of the 
Western Management Committee of 
the National House Builders’ Associa- 
tion of Canada. 


Calgary 

At the regular meeting of the Cal- 
gary Board in July, guest speaker 
was E. M. Wooliams, barrister and 
solicitor, who spoke on the Legal 
Facts of Advertising. 


Founded 1896 


REAL ESTATE 
RESIDENTIAL 
COMMERCIAL 

FARMS 

INSURANCE 

PROPERTY MANAGEMENT 


Roy Building - Halifax, Nova Scotia 
ROY LIMITED 


EXECUTIVE COMMITTEE 


Aubrey M. Edwards, President, Calgary 

J. N. Winterburn, vice-president, Edmonton 
Directors: E. Jackson, Calgary; E. Sanders, 
Calgary; H. Milstad, Edmonton; R. Grierson, 
Edmonton; J. Rushfeldt, Delburne; L. Coward, 
Lethbridge; E. A. Wiseman, Red Deer. 


The second annual golf tourna- 
ment of the Calgary Board will be 
held at the Earl Grey Golf Club on 
August 31. Past presidents of the 
Board have donated a handsome 
trophy for annual competition. 


Alberta Association 

Membership in the Alberta Real 
Estate Association continues to grow, 
and it was announced June 30 that 
paid membership now is 493, prac- 
tically assuring the 1956 goal of 500 
members. 


Total membership in the Associa- 
tion has increased 60 per cent in the 
past two years, and a concerted effort 
is being made to enrol members in 
country points throughout the pro- 
vince. 


Blane, Fullerton 
& White 


Realtors, Financial Agents 
Insurance Managers 


Business established 1926 


517 Hamilton St., Vancouver, B.C. 


Make Friends... 


By giving a gift subscription of the 
Canadian Realtor to your associates in the law, con- 
struction, insurance, mortgage and investment businesses. 
Your business friends and prospective clients will appre- 
ciate receiving the only Canadian magazine devoted to 
the latest thinking and p-to-date trends in the real estate 


business. 


A subscription costs only $5.00. Mail your cheque and 
the names of those you wish to receive a copy to the 
Secretary, Canadian Association of Real Estate Boards, 
1883 Yonge St., Toronto, Ont. 
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COAST TO COAST 





Saskatchewan Association Board of Directors. Front, from left: Bill Taylor, North Battleford, 
second vice-president; Harry Link, Saskatoon, president; Ed Bennett, Regina, first vice- 
president; Ed Hudson, Moose Jaw, past president. Back, from left: C. G. Langrill, York- 
ton; Mrs. Helen McDonald, Regina; Bob Klombies, Saskatoon; Mrs. Fern Pavelick, Prince 
Albert; Bill Johnston, Swift Current. Gordon Medhurst, Wilkie, is not in the picture. 


Saskatchewan Association 

New President Harry Link, elected 
at the recent Saskatchewan Real 
Estate Association convention, has 
announced that 1957’s convention will 
be held in Prince Albert National 
Park at Waskesieu. He and his Board 
of Directors are looking forward to 
seeing at least one representative 


from each member office registered 
at the convention. 











ADVERTISING 
RESULTS 


that produce 
DOLLARS 








It’s like having a staff of 
highly skilled experts on your 
sales staff when you use the 
pulling power of The Jour- 
nal’s classified pages. Copy 
and layouts are professionally 
created, smartly executed, to 
give your advertising genuine 
sales appeal. 


In the Edmonton 
trading area, no 
other single medium 
can offer you more 
than a fraction of 
The Journal's coverage. 


THE EDMONTON 


JOURNAL 
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Montreal Golf Tournie 
presentation. From 
left: C. J. Smith, 
chairman of Co-op for 
Montreal Board; John 
Dostaler, presenting 
the trophy to T. G. 
McAthey, low gross 
winner for the third 
consecutive year; be- 
hind them, Jack Mc- 
Arthur, master of cere- 
monies. 


cee 


Building Pace 
Curbed by 
C-C Squeeze 


Rising construction costs may do 
the job credit restrictions alone have 
so far failed to do—curb break-neck 
growth. The impact of the two to- 
gether is making everyone cautious: 
owners are watching prices for jobs 
more carefully, and contractors are 
keeping a close check on estimates 
and profits. 

Construction contracts awards are 
about 24 per cent ahead of 1955’s in 
value, but the cost-credit squeeze— 
which will almost certainly be great- 
er when increases in steel prices are 
being felt—could slow down the pace 
to a point where it could more near- 
ly match the available supply of ma- 
terials and skilled labor. 


Reasons for the four-to-five per 








Montreal 

Over 150 members attended the 
annual golf tournament of the Mont- 
real Real Estate Board, organized 
each year by the Co-op Section, on 
June 27. 


T. G. McAthey was low gross win- 
ner of the tournament, held at the 
Lachute Golf and Country Club. It 
was his third victory. Master of cere- 
monies at the presentation of the 
trophy to Mr. McAthey following the 
tournie was Jock McArthur. C. J. 
Smith is chairman of the Co-op Sec- 
tion, and John Dostaler made the 
presentation to the winer. 





cent increase in basic construction 
costs are: 1) new wage contracts 
represent an average increase of 
about 10 cents an hour, with another 
raise due next year; 2) average ma- 
terial costs are at an all time high; 
3) contractors are guarding against 
bidding on an inadequate profit basis. 
Result—bids are coming in a little 
higher on the unit basis, particularly 
in the west. 
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GENERAL 
REAL ESTATE 


e CORNWALL, ONT. 


Dominic A. Battista, Realtor, 
634 Augustus St., 
Cornwall, (the Seaway City). 


FOR REAL ESTATE 
SALES 


BRANDON, MAN. 


Hughes & Co. Ltd., 
125 - 10th Street. 


CALGARY, ALTA. 


Burn-Weber Agencies, 
218 Seventh Ave. W. 


EDMONTON, ALTA. 
Spencer & Grierson Ltd., 

301 Northern Hardware Bldg. 
NIAGARA FALLS, ONT. 


David D. McMillan, 
1916 Main Street. 


OTTAWA, ONT. 


Brownlee & McKeown Ltd., 
63 Sparks St. (Central 2-4203). 


OTTAWA, ONT. 


A. H. Fitzsimmons and Son, 
Realtors, 197 Sparks Street, 
Ottawa, Ont. Phone CE. 6-7101. 


PETERBOROUGH, ONT. 
Irwin Sargent and Lowes, 

441 Water Street. 
VANCOUVER, B.C. 

Blane, Fullerton & White Ltd., 
517 Hamilton Street. 
WINDSOR, ONT. 

Alex. E. Hoffman, 

930 London St. West. 
CALGARY, ALTA. 

L. T. Melton Real Estate, 

614 - 8th Ave. W., 

Mobil Oil Bldg. — Phone 62251 


CALGARY, ALTA. 


Clair J. Cote Ltd., 
41 Hollinsworth Bldg. 


FOR INDUSTRIAL 
SITES AND PROPERTIES 


EDMONTON, ALTA. 

Don Reid Real Estate Co., 
11563 Jasper Avenue. 
EDMONTON, ALTA. 

L. T. Melton Real Estate Ltd., 
10154 - 103rd Street. 

FORT WILLIAM, ONT. 


G. R. Duncan & Co. Ltd., 
1215 May Street. 


HALIFAX, N.S. 

Roy Limited, 

Roy Building. 

OTTAWA, ONT. 
Leddy-McFarlane Ltd., 
198 Bank St. 

REGINA, SASK. 

W. Clarence Mahon, 

350 Western Trust Bldg. 
TORONTO, ONT. 

Barry E. Perlman & Co. Ltd., 
972-4 Eglinton Ave. West. 
WINDSOR, ONT. 


Alex E. Hoffman, 
930 London St. West. 


FOR FARMS 
AND RANCHES 


EDMONTON, ALTA. 

L. T Melton Real Estate Ltd., 
10154 - 103rd Street. 
HALIFAX, N.S. 

Roy Limited, 

Roy Building. 

KAMLOOPS, B.C. 


George C. Hay Ltd., 
418 Victoria St. 


WINDSOR, ONT. 
U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Bldg. 


FOR IDEAL 
STORE LOCATIONS 


FORT WILLIAM, ONT. 


G. R. Duncan & Co. Ltd., 
1215 May Street. 


FOR APPRAISALS 


CALGARY, ALTA. 
Ivan C. Robison, B.A., LL.B 


613 Lancaster Bldg. Phone 63475. 


EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
P.O. Box 37. 

TORONTO, ONT. 
Chambers & Meredith Ltd., 
24 King Street West. 
CALGARY, ALTA. 


Clair J. Cote Ltd., 
41 Hollinsworth Bldg. 


FOR SUMMER 
PROPERTIES 


MUSKOKA, ONT. 


Francis J. Day, 
Port Carling - Phone 84. 





FOR PROPERTY 
MANAGEMENT 


e HALIFAX, N.S. 
Roy Limited, 
Roy Building. 
e VANCOUVER, B.C. 
Blane, Fullerton & White Ltd., 
517 Hamilton Street. 


WINDSOR, ONT. 
U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Bldg. 


WESTERN CANADIAN 
APPRAISALS 


Arthur E. Jellis, M.A.1. 
ACCREDITED MEMBER: 
American Institute R.E.A. 


and 
Appraisal Institute of Canada 
MELTON REAL ESTATE LTD. 


Edmonton 10154 - 103 St. 
Phone 47221 


Rates for Advertising 
In the aos Estate 


Directory: 
Per 
Issue 
2 lines — 12 issues $3.00 
2 lines — 6 issues $3.50 
2 lines — less than 6 issues $4.00 


Additional lines, 50 cents per issue. 
No charge for city and province lines. 





PROFESSIONAL 
LISTINGS 





Edmonton Land Co. Ltd. 
Farm lands, city properties, industrial sites 


1 MacDougall Court, 
10062 - 100th Street 


Edmonion, Alberta 


Manager - J. W. Sherwin Phone 22655 


R. A. DAVIS & CO. 
REAL ESTATE APPRAISERS 
AND CONSULTANTS 
R. A. Davis, M.A.L, A.U.A., S.R.A. 


357 Bay St. 13 George St. 
Toronto, Ont. Brantford, Ont. 


EMpire 8-9484 2-1513 





Hanks & Irwin 
ARCHITECTS 


2848 Bloor St. W.., 
TORONTO 
RO. 6-4155 


Walter Smith & Co. 
Accountants & Auditors 


2461 Bloor St. West, 
TORONTO 
RO. 9-4113 





Rates for Professional Listings 


.. $50.00 
$80.00 


For six insertions 
For twelve insertions 
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Brokers 


Here's How To Multiply 
YOUR SALES 


By making every Realtor in the Country your agent 


Move your industrial and commercial listings faster by 
national co-op selling through the Canadian Realtor 


Your advertisement in the Realtor will serve a national co-op purpose. It will: 


® Show your property to 6,700 members of the Canadian Association 
of Real Estate Boards from coast to coast. 


® Enable you to sell more, faster, for you will have the co-operative 
efforts of Canada’s realtors at your disposal. 


® Cost you LESS than conventional methods at present employed (e.g. 
direct mail pieces). 


Advertise your high value properties in The Canadian Realtor and thereby take ad- 


vantage of this national medium to reach your fellow realtors. 


Advertising Rates 


Per Insertion One Time 6 Times 12 Times 


One page $140.00 $125.00 $110.00 
Two-thirds page 118.00 104.00 99.00 
Half-page . 84.00 74.00 64.00 
One-third page 64.00 57.00 54.00 
One-quarter page 59.00 52.00 47.00 
One-sixth page 40.00 35.00 30.00 
One-eighth page 30.00 27.00 24.00 


Advertising copy to be mailed to: The Canadian Realtor 
19 Duncan St., 


Toronto, Ontario 


The Canadian Realtor is published on the {5th of each month. Advertising 
copy to reach publishers no later than the Ist of the month of publication. 








